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By Derek Tommey

South Africa’s real earnings
from gold and other exports
last year were the worst for
at least 13 years, an analysis

of figures shows.

Because prosperity is heavily
dependent on export earnings,
the slump in real earnings ex-
plains the duration and depth of
the recession — highlighted by
the sharp fall in Government
tax revenue.

Unfortunately, with nothing
In the way of a windfall in sight
that could markedly improve
export income this year, it
seems that South Africans will
probably; have to accept an-
other year of depressed eco-
nomic activity.

Many people are aware that
exports have been hard hit by
the world recession and the
slump in metal prices.

But the full picture has been
concealed because export earn-
ings are measured in rapidly
depreciating rands.

As a result it is impossible to
make valid comparisons. In
current rand terms, earnings
from commodity exports and
gold in 1992 — based on figures
| for the first three quarters —
should be around a record
R66,8 billion, up R1,3 billion
from 1991.
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Gold- and export earnings — adjusted for inflation

But in real terms — that is
after adjusting the figures for
inflation — 1992’s receipts from
gold and other exports are like-
ly to be down more than 10
percent from 1991,

This slump in exports is noth-
ing new, as the accompanying
graph shows.

Since 1985, real export earn-
ings have been sliding, falling in
1992 to 23 percent below what
they were in 1979

The disastrous situation can
be blamed on many factors, in-
cluding the imposition of sanc-
tions, high inflation and the
world recession.

But it is also clear that much
more could have been done to

boost exports and will now have
to be done if economic condi-
tions are to improve and enable
SA to overcome the legacy of
¢ million to 6 million under-em-
ployed and unemployed resuit-
ing from 44 years of National
Party rule.

It is clear that South Africa
needs policies that actively pro-
Imote exports.

But it also needs policies that
prevent developments — the
possible increase in VAT in the
next Budget and the petrol levy
— that might harm exports.

The slump in tax revenue has
prompted the argument that the
Government must raise taxes if
it Is to have any chance of re-

. m .

ducing its huge deficit.

But the counter argument is’
that most South Africans today
are poorer in real terms than
they have been for a decade and
are in no state to pay more
taxes.

Tax increases at this stage
would depress the economy still
further.

Instead, it has been- suggest-

,d that the Government could

do more to tighten its belt.

Instead of trying to save
money through retrenchment, it
could introduce a wage and
spending freeze.

The policy would at Jeast
have the virtue of keeping peo-
ple in work and eliminate the
need for more taxes.

Public servants should not
find a short-term wage freeze
too onerous. According to the
Reserve Bank their wage in-
creases have handsomely ex-
ceeded those in the private sec-
tor at a time when 233 000 pri-
vate-sector workers became re-
dundant.

However, the biggest objec-.,
tion to an increase in the.petrol”’
price and VAT at this stage is
that they would be inflationary
and might further dampern the
flagging export effort. .

Anything that makes life
more difficult for exporters is
surely the last thing South Afri-
ca needs in the current reces-
sionary climate.
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THE construction of Sasol’s
R370m alpha olefins plant should
boost the group’s annual exports,
currently about R600m, by about
00% after it comes on stream in
February 1994,

MD of Sasol’s newly established
Alpha Olefins division, Harry Hyatt,
said the plant, which would have a
capacity of 100 000 tons a year in its
first phase, would export 90% of its
production valued at between R200m
and R300m.,

The remainder would be consumed
locally.

Sasol had 450 000 tons a year avail-
able, but initially a capacity of only
100000 tons a year would be used at
the plants’ two purificaction and sep-
aration units to produce the C5 and
Cé alpha olefins, pentene and hexene.

These are used in the production of
polyethylene plastics, and for a plas-
ticiser to make PVC products more
flexible,

Hyatt said C6 olefins were freely
available worldwide at between
$1 000 and $1 500 dollars a ton, while
the C5 olefins were so costly to make
that prices were more than $3000 a
ton. Only Sasol could produce olefins
cost effectively for the polyethylene
market.

The marketing thrust of its C6 al-
pha olefins would be aimed at the
Pacific Rim countries, where there
were a number of new polyethyelene
plants and more plants were being

constructed,

Sasol would be the closest supplier
to these markets.

C5 olefins would be distributed
worldwide, but Sasol would have to
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® HYATT ... marketing Sasol pro-
ducts to the world. Picture: ROBERT BOTHA

convince polyethylene producers that
C5 olefins would enhance the quality
of their plastics produets.

C5 olefins had not been used before
because of cost considerations, said
Hyatt.

A major marketing advantage was
that Sasol could produce olefins
cheaper than most other internation-
al producers as they were a natural
product of the synfuels process.

Also the commissioning of the
plant was timed to coincide with an
expected improvement in the world’s
major economies, ‘Hyatt said.
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A MAJOR exporter of SA
goods is about to close his
Cape Town office and pull out
of the country because he can-
not gef an efficient cargo
handling service to the rest of
Africa. .

Paul*Santes, chief execu-

tive of Invest-Afrique, a R2,8-
billion-a-year trading and ex-
porting group with interests
throughout Africa, says: “The
governmént is promoting an
advertising campaign abroad
to attract investors here, but
the infrastructure and com-
| munications services the gov-
ernment run are so bad, I'm
taking my business back to
Europe.”

* Already this week, Mr San- l

"tos-switched a buying order

| 4or a shipload of frozen fish |

“from Cape Town to Holland.
1:. “It's no good the govern-
-ment frying to attract inves-
'| “tors here and elaiming SA is
{ ~the motor of Africa if‘the in-
|| frastructure is not there,” in-
‘| .sists Mr ‘Santos.

Stolen

| - - :Mr Santos, who exports to
)| Zaire and Angola from Cape
{ ‘Town, says when he sends a
.| shipload of exports to either
'| .country, one set of papers
| *go¢es with the boat, and an-
'| ‘other is flown to the country
: :_cq?cerned, for import appro-
] val
‘t” " “For years SAA has been
running the service to Zaire
.| with Air Zaire handling the
| ground arrangements at Kin-
.| shasa. We can never get our
)| papers at the other end. They
get lost, they get stolen, no-
;| one knows where they are.
)| .+, “Meanwhile, I have a load-
: -ed boat sitting in harbour that
f I can’t unload because we
| "haveri't got the approved im-
| port’ papers,”
] ..+.Mr Santos, whose family
4 has been trading in Africa for
{ five generations, says he de-
1| .cided to pull out of.SA when
| he saw how much' the infra-
| structure delays wére costing
: hjs-cnmlpaniesb o
1 -~ I'm losing about* R500 000
| ‘a:month just"on paperwork
{ delays and goods going miss-
| Ing.— and that’s without a)l
| the problems my managers

(Y I ol YR
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hat’s been lost.”
“ Mr Santos says he believes

R2,8b
R2,8bn ex
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By JEREMY WOODS

in the new SA and opened of-
fices here when Nelson Man-
dela was released from jail.

“But protectionism and
meonopolies like the one oper-
ated by SAA must go, They
waste time, they waste mon-
ey and they don't give service,

Mr Santos says this Christ-
mas he brought one hundred
investors from Afriea,
Europe and America to Cape
Town to look at the possibili-
ties of investment,

“These were mostly biilion-

orter

Lﬁa‘qe to go through to trace
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aires, not millionaires, but as
the conference progressed
and the debate turned to in-
frastructure, I had to tell
them, ‘Gentlemen, I'm afraid
the time is still not right to
invest in the new SA. The
country is not yet ready for
it!' "

Since September, says Mr
Santos, SAA flights to Zaire
have been stopped because of

unrest in the country and SAA-

has allowed Air Afrique to fly
between Abidjan, Brazzaville
and Johannesburg.

“But Air Afrique is notori-

ous for losing luggage and the

0_quit SA

situation on the ground is still |
the same. Why doesn’t SAA
team up with Swiss Air, TAP, |
UTA or Sabena? Why does it
hide behind its monopoly and !
not let these other airlines in
on these routes?”

SAA told Business Times in
a written statement that it
will soon introduce “pure car-
go services between Johan-
nesburg, Kinshasa and Braz-
zaville, .using «its-. recently- |
acquired cargo aircraft and is
presently negotiating with
various alternative cargo
handling agents in order to
ensure that the handling of its
flights is improved”.




Expor

Lol -a

L th =

i,

ol

ters pack
ST

193

Gradual withdrawal of sanctions has inspired South
.African exporters to plan their busiest programme of
overseas trade missions on record. The return to tra-
ditional markets goes hand in hand with the explora-
tion of new markets, reports MICHAEL CHESTER.

HE number of trade mis-

sions in and out of South
Aifrica in the next few months
looks poised to set new records
as the sanctions blockade
comes down and international
business relations move to-
wards normal.

World maps spread out in
boardrooms are covered by a
thick criss-cross of arrows that
mark new routes to a growing
list of overseas export targets.

“With the start of democrat-
ic reform, exporters have been
able to pack away the cloak-
and-dagger disguises they were
forced to use in many markets
In years of political isolation,”
says Ron Haywood, deputy di-
rector-general of the SA Cham-
ber of Business.

“Though formal political re-
lations with several govern-
ments may be on hold until an
~interim government emerges,
businessmen have taken initia-
tives of their own to restore
links with trade partners
around the world.”

SA exporters who refused to
be confined in the political
laager created by apartheid,
and who braved the political
flak to find chinks in the sanc-
tions blockade, can now reap
the rewards of tenacity.

They now find themselves in
the vanguard of new export
drives not only back into tradi-
tional markets but also into

huge new markets that have
mushroomed — particularly in
and around the Pacific Rim —
while South Africa was trapped
in a political wilderness.

Now that the layers of secre-
cy are being peeled away to re-
veal the real facts about trade
trends in the sanctions years —
until now hidden in deep cam-
ouflage — the count can begin
on the quiet but significant suc-
cesses scored by more adven-
turous exporters during the
apartheid blitz.

The best account is told by
statistics. The 10 countries that
ranked ameong South Africa’s
Top 10 trading partners in the
mid-1980s, when political crit-
ics were drawing up their hea-
viest sanctions artillery, re-
mained in the Top 10 all
through the bombardment. And
they emerged intact as the
identical Top 10 after apartheid
was toppled in the 1990s.

All that had altered was the
batting order. In 1986, it was
the United States that headed
the list with two-way ex-
port/impor{  trade  worth
R8 billion.

Then came Japan, followed
by Germany, Britain, Switzer-
land, the Netherlands, Italy,
France, Belgium and — making
its debut — Taiwan.

By the latest full count taken
in 1991, Germany was ruling
the roost, with two-way trade

KEY

Ten biggest
trading partners

Where new -.... |
trade missions .@ |
are being sent

at almost R12 billion. The US
— where Congress has with-
drawn most sanctions at na-
tional level but where several
individual cities and states
have yet to follow suit — had
been relegated to No 2. Then
came Britain, Japan, Switzer-
land, Taiwan, the Netherlands,
Italy, France and Belgium.

Businessmen and politicians.

alike prefer not to invite con-
troversy by commenting on the
failure of sanctions to upset the
overall composition of the Top
10 list.

But the 1993 programme of
international trade missions
now on the agenda underlines
how exporters have learnt to
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stretch their wings and pene-
trate unfamiliar territory.

Len van Zyl, chief executive
of the SA Foreign Trade Organ-
isation, is convinced there are
still unexplored treasure chests
to be found. To demonstrate, he
points to the extraordinary suc-
cess of a recent Safto exercise
to test the potential markets of
the Middle Kast — long at the
forefront of sanctions pres-
sures,

SA exporters were persuaded
to put their products on show at
a pllot “South Africa and the
Gulf” trade expo in Dubai. Most
of them were astonished when
no fewer than 4500 business-
men from all around the Guif
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flocked in — and signed or
began  negotiations  about

orders worth a staggering
R750 million.

Encouraged by the coup in
Arabia, Van Zyl next joined a
feam of South Africans that
last month selected another
new trade target — Morocco.
“Our talks were exploratory,”
he says, “but it became obvious
there may be lots of new busi-
ness to cultivate in North
Afriea.”

Among the markets on the
Safto agenda for 1993 visits are
four countries that have long
been regarded as apartheid’s
most bitter critics — India, the
first to clamp sanctions on
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South Africa as far back as the
19405, Sweden, Nigeria and
Tanzania. “Breakthroughs in
one of them, or bettier still all
four, would be a tremendous
coup,”’ says Van Zyl.

Also on the list of African na-
tions to be visited by Safto
trade missions in the next few
months are Ghana, Mozambi-
que, Egypt and Burundi.

More Safto missions will be
off to Europe (Denmark, Swe-
den, Finland, Romania, Bulgar-
ia, Turkey, Russia, Czechoslo-
vakia and Poland), to the Far
East (South Korea, the Philip-
pines, Malaysia, Thailand and
Singapore), to Latin America
(Colombia and Mexico) and

disguises, find new markets

back to the Middle East (Saudi
Arabia and Dubai).

An equally packed pro-
gramme is being planned by
the Johannesburg Chamber of
Commerce and Industry, which
has installed a special com-
puter network and information
databank to provide exporters
with trade guidelines and mar-
ket profiles. .

“We are launching a three-
pronged strategy,” says JCCI
trade manager Sandra van Lin-
gen.

“The aim is to re-establish
and expand trade relations with
our traditional trading part-
ners, mainly in Britain and Eu-
rope; to create new markets in
the economically buoyant re-
gions of the Pacific Rim, and to
reach deeper into Africa.”

The first 1993 mission will
set out next month for Hong
Kong, Singapore, Thailand,
China and Macau. Hard on its
heels will be a {rade mission to
Zambia.,

Also on the agenda are Tan-
zania (April), France (May),
Britain (May), Ghana (June),
Nigeria (July), Egypt (Septem-
ber}), Turkey (October), Moroc-
co (October) and Kenya (No-
vember). More are on the
planning board.

- There is even heavier traffic
on reverse roufes bringing in
trade missions by overseas
businessmen forging new links.

In 1990, when South Africa
waved a white flag to apartheid
critics and promised to mend
its ways, the ground was tested
by only 12 incoming missions.
As overseas curiosity and busi-
ness interest took firmer hold,
the number of missions in-
creased to 45 in 1991 — and last

1
-

year soared to at least 160.

By batting order in numbers,
they came from the Far Kast,
Britain and western Europe,
cenfral Europe, Africa, eastern
Europe, India, Russia and South
America.

“Initially, most of the visitors
were on fact-finding missions
L0 weigh the potential of the
South African market,” says
Van Lingen. “Now, however,
they are also taking a far

closer look at the possibilities”

of )oint business ventures and
the role of South Africa as a
springboard into Africa.

Back to Ron Haywood at
Sacob, whose combination of
diplomatic and hard-nosed
business skills nas earned him
the title of special ambassador
in trade affairs in behinrd-the-
scenes tours that broke the ice
in many distant regions that
had always been regarded as
forbidden territory — such as
behind beth the former Iron
Curtain and the Bamboo Cur-
tain:

“South Africa has lots of
problems to confront,” he says.
“There are uncertainties ahout
our political outlook and future
€conomic policies. Violence is a
massive handicap. So too the
glohal recession. Also, inflation
and spiralling production costs
threaten our price competitive-
ness in many world markets.

“Even so, outsiders can spot
many positive aspects about
business links with us,in the
longer term. *

“Closer contacts with old and
new trade partners have been
secured. It is now up to export-
ers themselves to pursue the
opportunities.” O
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aid SA expor

Tiv mARSLAND,

SA EXPORTS should benefi an
expected 2,5% growth in G-7 coun-
tries’ economies during 1993, accord-
ing to Absa’s Eiconomic Spotlight re-
. leased yesterday. ’

But it said the rise in volume and
price of exports would be moderate.

SA gold mining output was expect-
ed to shrink 0,5% year on year in 1993
compared with 1,7% growth in 1992.
This was because the low gold price
was forcing marginal mines to con-
centrate on higher grade areas.

Tt has forecast an average gold
price of $330 for the year, compared
with $344 in 1992. It said the gold
price was being tied down by low
inflation in much of the world. Supe-
rior hedging instruments in financial
markets were also keeping the gold
price down, it said. 20/ ! /1%

Non-mining production’was likely
{0 grow at 3,4% year on year in 1993
compared with 0,4% growih in 1992
on the back of the increasing econom-
ic growth of SA’s main trading part-
ners. However, the increase would be
moderate because of more efficient
production methods.

It forecast a maize crop of about 5-
million tons, double that of 1992
However, SA would still have to im-
port maize in 1993.

Internationally food prices were

expected to show only a modest in-
crease in 1993 because of the large
agricultural surpluses being pro-
duced by the EC and US. And the
tiberalisation of trade in agricultural
products by the Uruguay Round of
GATT, if completed, would increase
competition, resulting in softer
prices.

It said the maintenance of signifi-
cant real interest rates by SA’s main
trading partners limited the extent
the Reserve Bank would be able to
reduce rates. It was likely the rand
would depreciate proportionally to
the inflation differential between SA
and its main trading,partners.

well below their 1985 levels and were |




“Exports of wine
double to R

TOM HOOD, Business Editor

WINE exporis doubled last Ye: "
R500 million for the Western Ca

And they could surge ahead this year as more

countries drop sanctions and open their doors to

South African brands. Nations sach as Canada,
Norway, Sweden, Australia and New Zealand

refuse to buy South African wine.

A record 1,8 million cases (16 million litres) were

exported, the SA Wine and Spirit EXpo As
ation reports today. M mﬁﬁ?,

Table wine made up 80 percent 0 bottled ex-
ports, meaning spirits and fortified wines were no

longer the top sellers.

The opening of closed markets such as the Unit-
ed States, Finland and Denmark featured highly in

the increase of exports.

also KWV’s chief marketing executive.

exports respectively.

and wholesalers.
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. Exports to the Far East surged by 128 percent,
said association chairman Dr Jannie Retief, who is

Germany and Britain remained South Africa’s
top markets, taking 93 percent and 40 percent of

Business was heiped by new entrants to the
export market, including co-operatives, estates
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City clothing firm fashions a Middle East

HENRIETTE GELDENHUYS
Staff Reporter

A CAPE TOWN company has made
a trade breakthrough with the Mid-
dle East and is to export between
R7,5 million and R10 million worth
of clothing to Dubai annually.

The link between South Africa and
Dubai — a world trade centre like
Hong Kong — became formal this
week when general trading store
owners Mr Abdulrahim Sharif and

!

his wife Mariam flew to Cape Town Arabia, Kuwait, Bahrain, Quatar
and agreed to become agents for and the other United Arab Emirates.

Dermar Fashions in Dubai. . »  Strategically placed at the cross-

-* A full range of clothes for girls - roads between east and west, Dubai

.and women would compete in a - borders Saudi Arabia and Oman and

-* goods to middle and upper income - United Arab Emirates.

" established a market in Dubai, the

market which sold high quality - is the second largest of the seven
customers, said Dermar managing Exempt from various taxes and
director Mr Chris Belchers. irnport duties with a free trade zone
Mr Sharif said that once they had at the harbour, Dubai has become
! the commercial centre of the Guif
planned to expand into Oman, Saudi States. i

realkitirodgh”

Contact was made in June when
Dermar staff met a Dubai Chamber
of Commerce delegation at a busi-
ness conference in Johanneshurg.

In October 100 companies held a
South African exhibition of a variety
of goods and services in Dubai
where the Sharifs met Mr Belchers
and Dermar sales director Ms Anne
Pharo.

“We were very impressed with
their clothes,” said Mr Sharif.




own Correspondent

JOHANNESBURG. —
Government intends to
almost double export
marketing allowances to
SA exporters and
foreign buyers.

A spokesman for the
Department of Trade
and Indpstry scotched
speculation that the ex-
port marketing
allowance scheme could
soon be scrapped and
confirmed that goveri-
ment was in fact consid-
ering extending it to ser-
vice industries.

Last year the depart-
ment allocated R4m {0
primary export market-
ing, which would in-
crease to R6m in 1993/94.

Outward and inward
trade missions will be
sponsored to the tune of*
R4m in 1993/94, com-
pared to R16m in the
current year.

Collective market re-
search spending would
be increased from
R67 000 to R90 000.

The total export mar-
keting allowance budget
will increase from R5,9m
to more than R10m.

The spokesman said it

was not possible to dif-
ferentiate betweel
spending oh inward and
outward missions as al-

locations were made on

B agglicatiuns.
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' Govt to double export .
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GOVERNMENT intends to
almost double export
marketing allowances to
SA exporters and foreign
buyers.

A spokesman for the De-
partment of Trade and In-
dustry scotched specula-
tion that the export
marketing allowance
scheme could soon he
scrapped and confirmed
that government was in
fact cunmdermg extending
it to service industries.

Last year the depart-
ment allocated R4m tu pri-
mary export marketing,
which would increase to
Rém in 1993/94.

Outward and inward
trade missions will be
sponsored to the tune of
Rdm in 1993/94, compared
to R1,9m in the current
year.

However, the spokes-

PETER DELMAF

man was unable to specify
whether actual marketing
allowance limits would be

raised. .

Collective market re-
search spending wou)d be
increased from R67 000 to
190 000, .

The total export mar-
keting allowance budget
will increase from R5,9m
to more than R10m.

Need

The spokesman said it
was not possible to differ-
entiate between spending
on inward and outward
missions as allocations
were made as applications
were received,

“From the reports which

applicants are obliged to

submit to the department
after cumplenun of their

" market research, it is clear

that financial assmtance of
this nature fulfils an im-
portant need, especially
among smaller to medium
size exporters,” the

Ccﬂ@
spokesman sa

On outward and inward
trade missions, the spokes-
man said it was ewdent
fru participants’ reports

at this incentive scheme
cuntr:buted to an expan-
sion in SA’s export trade.

In the 1992/93 financial
yearl, . 80 foreign buyers
visited SA as' part' of 15
inward buying trade mis-
sions which were under-
taken with financial assist-
ance under this scheme.

These approved busi-
nessmen received the cost
of a business class return
airfare from the point of
their departure to SA, busi-
ness class air tickets inside
SA and a subsistence
allowance of R200 a day up
to 10 days.

All visits led fo the sign-
ing of export contracts.

' The qualifying business-

_men came from Australia,

the UK, US, Belgium, Sin-
gapore, Japan, Germany,
France, Canada, Chile,
Hungary, Taiwan, Thai-

,land, Turkey and Argen-

tina,
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LONDON. — Cape wine farmers are ne-
gotiating with a top British chainstore to
produce an in-house brand similar to

those bottled for Woolworths here.

Mr Neil Ellis and Mr J “Boland” Coetzee, in
Britain this week to promote their wines and meet
distributors, said they were currently involved in
talks with Marks and Spencer — a quality clothing
and food store. ,

“We will be producing a wine for them soon.
They are very, very keen but there are still a few
things to sort out,” they said.

Marks and Spencer has confined its in-house
brands to only six producers so if the South Afri-
cans clinch this deal, it will be an important leap
forward in the export market. The bottles will car-
ry the producers’ names.

More than half a million cases of South African
wine (including sparkling wine) were sold in Brit-
ain last year and producers are now hoping that
with added exposure to the market and improved
distribution techniques, the market will grow.

However, one important obstacle that must be
overcome is pricing.

“Supermarkets in Britain have become signifi-
cant players in the wine market but you can’t seil
a bottle of wine costing more than five pounds
(about R23) in a supermarket,” Mr Ellis said.

“Realistically, your price range should be from
£2,99 (about R13) to £3,99 (R18,50) to an absolute
maximum of £5 (about R25) for a really good wine.
| Ehe r;}jinute you go above that you can forget it,”

e said.

Unfortunately, bottling and packaging was very
expensive in South Africa and exchange rates
didn’t help. “We can hardly tell our trading part-
ners to feel sorry for us, we’ll just have to find a
solution,” he said.

The country’s biggest competitor in the UK at
present was the Australians.
“The Australians have some good wines and

B The collapse of South Africa’s
international pariah status has led to
increased opportunities for South
African wine producers, who are
presently gearing up to meet rising
demand.

TONI YOUNGHUSBAND
Weekend Argus Foreign Service

'r

their prices are low. They also got into the market
a lot earlier than we did and have cornered a large
slice of it,” said Mr Coetzee.

He added that while South Africa’s independent
Eruducers were relatively new to the export mar-

et, new vine material planted in the mid-80’s was
showing excellent promise. “We are going to see
better and better wines in the next five to 10
years”.

Suggestions that South Africa’s wine farmers
could not produce the volume needed by the export
market were dismissed by both men.

While that may have been true in the past, South
Africa’s producers were now very aware of the
importance of the export market and the need to
prove the country’s capabilities.

“Uncontrolled growth is a bad thing but I believe
we can produce enough for our market and at rea-
sonable prices,” said Mr Ellis.

Another important aspect of the export market
is identifying trends. “We live in a warm country
so obviousiy our palates are different to those
from people living in a coid climate. In cooler
countries, they want wines with more flavour. We
are working on developing wines specifically to
suit the export market,” said Mr Ells.

That export market did not stop at Britain.
“While I believe the UK has always been the
world’s wine centre, there should be no reason why
ugﬁ *l'gines don’t do well in Benelux countries,” he
added.
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| Rise. in-exports
| iftddiade Srplus

TIM MARSLAND and SHARON WOOD |

THE trade surplus widened in December
to R176bn from November’s revised |
R1,04bn as vehicle and minerals exports
helped offset high agricultural imports.
Customs and Excise figures released
yesterday showed imports in December
dropped 14,9% to R3,78bn from Novem-
| ber’s R4,44bn, while exports rose 1,7% to
R5,54bn from R5,45bn. £ 06‘2 |
For the year, the cumulative trade sur-
plus declined by 3,8% to R15,54bn from
R16,15bn in 1991, Imports rose by 7,7% to
R51.92bn last year from R48,21bn, and ex-
ports trailed, increasing by 48% to
R67,46bn from R64,36bn. Z{ L[// 93 .
Nedbank chief economist Edward Os-
born said this was satisfactory in view of
low'commodity prices, particularly among
| base and precious metals.
Absa economist Dominique Sutton said
exports had done quite well in a tough
year. He did not expect conditions to im- |
prove for exports this year hecause SA’s
markets would be growing slowly or not at |
all and prices would be under pressure.
Oshorn said on a currency adjusted basis,
importsrose 2,1% year on year because of
maize imports. Exports rose only: 0,9% in
.part because: of maize re-exporting.
< Lowicommodity prices depres"s’ed:-ba'sfe |
metal"yindl unclassified “expérts- (mainly
gold):;ﬁhicl}}‘pifac_lek up about 52% of total

g TS Page 2
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exports last year. Base metals e doubled to R2,55bn from R1,14bn and live
shrank 14% to R9,40bn from RO53bn. Un-  animal and animal product imports
classifed exports (including gold, platinum, jumped 62,7% to R440m from R270,3m.
granium and armaments) fell 2,7% to Qutton said a positive sign emerging
R24,31bn from R24,98bn in 1991 from the December trade data and the
But exports of precious and semi- revision of November's figures was the
precious stones showed a healthy increase increase in the year-end import cover {o

of 11.7% to R7,57bn from R6,78bn. 2,4 months from October’s 2,3 months. '
Mineral product exports (mainly coal) Osborn estimated a balance of payments
rose 3,8% to R7,56bn from R7,28bn. surplus of R5,2bn for 1992, compared with

Vegetable product imporis more than 19%1's R7,4bn. .




NEWS IN BRIEF Govt debt ‘Will

Denard opts to quit SA

BOR Denard, the veteran French
mercenary who led coup attempts
in at least two African countries,
is to leave SA for France, where
he faces arrest and a jail sentence,
on Sunday,

Denard said in Pretoria yester-
day he had received documents
allowing him to travel to France.

He was sentenced to five years
in prison by a Paris court last
year for his part in an aborted
coup attempt in Benin in 1977.

Denard said he was returning of
his own free will. “I want to clari-
fy my situation, and hear the ac-
cusations levelled against me,
against which I have never had a
chance to defend myself.”

Housing exhibition

LOW-cost housing company Mc-
Naughton Victor will host the
three-day Afribuild '93 exhibition
to showcase solutions to the
national housing erisis at Nasrec,
Johannesburg, from July 30. N

Concern over judge

THE General Council of the Bar
of SA added its voice yesterday to
the concern at news reports alleg-
ing Supreme Court judge WH
Booysen was a member of the
secret Afrikaner Broederbond’s
executive council.

Bar council chairman Brian
Southwood said it was fundamen-
tal to the administration of justice
that judicial officers not only be
impartial but that they be
perceived to be impattial.

Funds for education

THE Japanese government has
granted R228 500 for educational
projects in disadvantaged com-
munities in SA, the Japanese em-

bassy said in Pretoria yesterday.

US house salessoar

SALES of previously owned US
homes jurnped 5% in December to
a 13-year high, helping boost sales
for the year 8,7% to the highest
level since 1588, a property trade
group said yesterday.

REPORTS: Sapa-AFP, AP-DJ,
Business Day Roportars.

ressure on long- or short-term

interest rates, economists said
yesterday.

They predicted government would

not have to borrow more in the next
fiscal year than it did in the 1992/93
year, as Finance Minister Derek
Keys
deficit of 6% of GDP or about R22bn
in the March Budget.

was expected to announce a

A 8% deficit would be achieved

only by raising VAT to 13%, increas-
ing the fuel levy by 10c/l raising
customs and excise duties and possi-
bly increasing other taxes, econo-
mists said. They believed it was not
possible to cut back enough on gov-
ernment spending to avoid raising
taxes, as Sacob suggested this week.
The organisation said pinning down
the increase in spending to below 7%
would obviate the need to raise taxes.

Most economists expect an in-

crease in spending of 8%-10%. Rand
Merchant bank economist Rudoif
Gouws said it would be difficult to get
the increase in spending down to
single digits. The state’s wage bill
would rise by about 10%-11%, in spite
of the 5% overall increase in public
servants’ salaries, because of the ef-
fect of notch increases. He doubted
Keys could announce an increase in

Sonsfall gxpected in

come problem is worsening by the
month, says Absa senior economist
Adam Jacobs.

He was commenting on the [atest
income tax and VAT collection fig-
ures released yesterday by the
Finance Department, which show the
total take from both sources in the
April-December period was R44,7bn
— R27bn shert of the R71,5bn budget-
ed for the whole financial year.

Income tax revenue in the nine
months was just more than R32bn
and VAT revenue was R12,644bn.

The Budget expectation for the

GEIS fraud p

INVESTIGATORS in the Trade and
Industry Department and the Office
for Serious Economic Offences are
investigating cases of alleged Gener-
al Export Incentive Scheme (GEIS)
frauds involving millions.

.A department spokesman con-
firmed the investigations, but said it
was .impossible to attempt to esti-
mate the amount involved.

1 . was believed, however, that the
department was looking into several
dozen cases. The spokesman said cur-
rent investigations showed the re-

4DRs

CO
2] |
PETER DELMAR

vised GEIS guidelines published late
last year had apparently closed many
of the system’s loopholes.

The guidelines required more de-
tailed disclosure of GEIS claims and
attempted to tighten up on the ac-
countability of senior company ex-
ecutives making claims.

“Claimants are (now) much more
careful and attentive in completing
their claims.

“As claims which have to comply

not pysh u
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GOVERNMENT’s borrowing re- I }
quirements in the next fiscal year
were not expected to put upward
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spending substantially below 10%
without endangering his credibility.

Without tax increases, revenue
would rise by only about 9%, yielding
a deficit of R30bn. At 8,5% of GDP,
Gouws argued a R30bn deficit would

be unacceptable and billions of rands |}

in extra tax would have to be found to
bring the deficit down to a more ac-
ceptable level. Most economists be-
lieved Keys would opt for 6%.

Sanlam economist Johan Louw
said a 13% VAT rate with zero-rating
of basic foodstuffs would be a major
ingredient of a Budget strategy to
avoid a deficit of more than 6% of
GDP. At R22bn, the expected deficit
would not place upward pressure on
interest rates as the capital market
could easily accommodate that level
of borrowings. He said short-term in-
terest rates such as the prime over-
draft rate should also not be adverse-
ly affected by the Budget, as the
deficit would be lower than in the
present fiscal year.

Economists are forecasting a defi-
cit in the present fiscal year of about
R26bn — excluding extra spending on
drought relief. The possibility of huge
spending on drought relief being re-
flected in this fiscal year could push
the figure up to R28bn-R30bn.

Receiver’s

financial year was R50,484bn from
income tax and R21,019bn from VAT.

Although state revenue would be
boosted by provisional tax payments
next month, it would miss the Budget
target by a substantial margin.

The recession’s effect on the busi-
ness community was reflected clear-
ly in shrinking company tax and
VAT. In the first six months of the
financial year, company tax take was
19% down on year-earlier figures.

Absa estirnated that tax income at
the close of the financial year would
be R9bn below the budgeted figure.

ém@ll"

the revised guidelines are being
processed only now, it is somewhat
early to arrive at firm conclusions
ab%ut their effects,” the spokesman
said.

An Office for Serious Economic Of-
fences spokesman said investigators
checking allegations of abuse of the
Phase VI vehicle local content pro-
gramme were also looking at abuses
of GEIS.

These GEIS probes were, however,
incidental to the Phase VI investiga-
tions, he added.
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}Neekend Argus Correspondent

JOHANNESBURG. — Exhibitions mﬁéﬂfge‘r Trade
Access-West Africa is co-ordinating four exhibi-
tions in Senegal, Nigeria, Ghana and the Ivory
Coast with the intention of showcasing possible
business opportunities between African countries.

France would prove tough competition for lesser
developed African countries.

“But trade is a question of quality and price. The
trade fairs aim to see what South Africa can offer
and to put on the table what Cote d’Ivoire can of-
fer,” says the ambassador.

1t would be wiser to integrate with South Africa
than the European community, he believes.
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TODAY’s trade offers inelude a mixed bag of export
uppuﬂuqities, but concentrate on foodstuffs. Clothing
and textile inquiries are also well represented.

SA’s trade representative in Tokyo seems to have been
working overtime as the foodstuffs category is dominat-
ed by offers from Japan. Various Japanese business
people seek unprocessed seafoods, and fresh or frozen
fruits and vegetables. Possibly there is scope for SA’s

increasingly liberated farmers to export directly to this
potentially huge market,

The most interesting — and possibly very lucrative —
offer on today’s list comes from an American business-
man who wants I-million eans of beef and/or pork for
export to Russia. He says price is “very important”. He
also plans to break into Moscow’s confectionery market
— or perhaps he has done so already, since he wants
between 20 and 60 tons of jelly heans, chocolate bars and
similar products every week for delivery to Moscow.

Inquiries from the US and Britain dominate the cloth-
ing and textiles category, although many offers do not
identify specific products and are probably general
inquiries intended to price the SA export market,

Some specific inquiries are those for combed or woven
wool fabrics, knitted apparel and African print fabrics.

There are the usual opportunities for the export of
metals and metal/hi-tech products. Among the inquiries
for steel bars, tractors and bronze tubing is an intrigning
query for intercoms and alarm systems in Angola.

Potential exporters are advised to approach the
Department of Trade through the offices mentioned on

this page about possible legal pitfalls in taking up
unusual offers.

EXPORT OPPORTUNITIES

feature supplied by the PEgEtetss
Export Centre of the B
Department of Trade £

and Industry.
Inquirjes:
Manufacturers should B, ’
contact the foreign com- Ef®, FEEs
pany direct. Where pos- Eriaioss
sible a contact person P&
has been named, If there T WP 5 e
are any problems, com- CESSLERA IR R D
municate with the Department’s Export Centre, tel:
(012) 310-9791. Fax: (012) 320-8157.

How to use:

The items on this page are listed by number according
to the harmonised tariff code system issued by the
Department of Customs and Excise. The code gives
specific details of the listed item.

Export services:

For general advice on exports and export incentives,
contact the department or its regional representa-
tives in Durban, Port Elizabeth or Cape Town. It is
strongly recommended that manufacturers new to
the world of exports get in touch with the local office.

Warning:

SA firms should be aware that restrictions on the
export of these products might be applied by the
authorities. While every effort is made to maintain
the accuracy of information in this list, the Depart-
ment of Trade and Industry assumes no responsibility
for any incorrect data. Nor will the department and
its officers assume responsibility for any transactions

To advertise on this page, call Janet Jadrijevich on

(011) 497-2543.

FOODSTUFFS

03.065; 03.07; 03.02:
21.06.

Unsalted dried pilchards,
fresh and frozen octopus,
cuttle fish, squid and snap-
per as well as ice cream —
Japan. Tominaga Boeki
Kaisa: Akiyosai Tominaga:
tel: 0081-78-857-0310, fax:
0981-78-857-0315.

07.03, 07.04, 07.05,
07.09.

Fresh Shallot, leeks, broc-
coli, red lettuce, asparagus,
mushrooms, celery —
Japan. Showa Boeki Co;
Gene Sone; tel: 0981-6-44]1-
8121, fax: 0981-6-444-6060.

06.02. 99.69: 09.10.
30.00.

Proteas and curcuma —
Netherlands, Alnt Co; MA
Arnau; tel: 0931-020-643-
7669, fax: 0931-20-643-7669.

07.01 — 07.14; 18.01 —
08.11.

Fresh fruit and vegetables
— US. RO Wheatley & Son;
Harry Mannion; tel: 691-410-
228-1100, fax: 091-410-228-
5703,

07.03. 10; 08.05. 10.20.
30.40.90.

Onions and citrus fruit —
Netherlands. JJ van der
Lans Int Fresh Produce; G
van Doorn; tel: 0931-2153-
16840, fax: (1931-2153-89622.

Tens of thousands of metric
tons of Soda Ash — US. DK
Intertrade; Manuel Kohn;
tel: 091-212-691-6669, fax:
001-212-645 0281.

Chapters 39, 35.

Resins, synthetics, adhe-
sives — UK. F P Traynor,
tel: 0944-71-794-1408, fax:
0044-71-993-8798.

39.12.23.
UPVC pipes — Nether-
lands. Nyloplast Europe
BV; D van Nugteren; tel:
0931-1853-2044, fax: 0931-
1853-4489.

40.11.10;
40.12.20.

Motor car, bus and truck
tyres, retreaded tyres —
Portugal. Brés & Filho Lda;
Joao Cunha; tel: 09351-2-
490985, fax: 09351-2-489470.

NATURAL PRODUCTS
AND PAPER

Chapter 44.

Timber — UK. T. K. Pallets
Ltd; P W Bolton; tel: 0944-
446-711202, fax: 0(944-448-
710785,

44.18; 76.10; 70.05:
32.08; 32.10. 84.28.

Doors, glass, paints, lifts —
UK. KET International;
Khal Eltbach; tel: 0944-81-
898-7725, fax: 0944-81-894-

40.11.20;

7715. IR TP

—_—l s . AN e ale am nllh AR R

undertaken with the firms or individuals listed.

Batson Company; Louis
Batson; tel: 091-803-242 5262,
fax: 091-803-271 4535.

81.00.

Textile fabrics — US. Louis
Batson; tel: 091-803-242 5262,
fax: 091-803-271 4535.

61.00.

Knitwear — Netherlands.
Tekona Consult Ltd;, tel:
0931-20-662 6885, fax: (931-
20-673 7715.

Chapters 61, 62.

Woven and knitted apparel
— UK. Sarema designs; S
Rehman; tel: 0944-908-
230662, fax: 0944-908-231459,

Chaptars 61, 62, 64.
Woven and knitted apparel;
and footwear — UK. Hop-
kins Impex; Andrew Down-
ing, tel: 0944-269-850662, fax:
0944-269-592139.

Chapters 61, 62.
Clcthing for men, women
and children — Germany.
Gebr Winkler; Bennfeldt;
tel: 0049-40-528 460, fax:
0949-40-528 46211.

62.04.00; 64.05.00.
Clothing; leather boots.Sa-
cramento Impex; Gillian

Chichester; tel: 091-916-638-
9353, fax: 091-916-852-0412.

63.03.92.90; 63.06.11;
63.06.12.
Fibre glass insect screening

‘miesh, cotton tissue for sun

73.03.
Cast iron pipes — UK. Eec-
cles Goodridge Cast & Steel

Ltd, Denzil Marston. tel:
(944-21-556-9922, fax: 0944-
21-556-1583. '

73.08.90.90,
84.70.50.00.10,
84.72.90.90.

Parking lot barriers, cash-
jer systems and ticket dis-
pensers — Israel. Adre B
Limited; Ariel Adorman;
tel: 09972-3-556 6222, fax:
09972-3-556-0779.

74.11.21.

Extruded bronze tubing —
US. Metals for Industry Inc;
Sam Keiser; tel: 091-918-455-
1779, fax: 091-918-455-1982.

74.15, 73.18; 83.02:;
73.18.

Nuts and bolts — UK. DG
Peacock Associates: Pad
Das; tel: 0944-81-570-7938,
fax: 0944-21-382-2849.
|{Chapter 786.

|Aluminium profiles — UK.
Moathur International: A

Obika; tel: 0944-71-226-0793.
fax: 0944-81-808-3458.

86.00.
Solar power equipment —
US. Cromwell Tucker; tel:

091-502-895 1516, fax: 091-
602-894 92140,

- 86.17, 86.31.10.90.

Interonme. and alarm_ oo,
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07.03. 10; 08.05. 10.20.
30.40.90.

f Onions and citrus fruit —

Netherlands. JJ van der
Lans Int Fresh Produce; G
van Doorn; tel: 0931-2153-
16840, fax: 0931-2153-89622.

07.10; 08.11; 20.07,
20.08.

Frozen vegetables, fruit pu-
rees and pastes, frozen
strawberries and canned
apricots and peaches -
Japan. Nishimofo Trading
Co; Tatsuzo Susaki; tel:
0981-78-391-6911, fax: 0981-
78-391-1058.

10.05; 41.02.
Degerminated maize for
feeding; Sheep skins with
wool — Japan. Mitsukura
Boeki Kaisha; Shoichi Sato;
tel: 0981-78-241-4321, fax:
0981-78-232-0071.

15.08; 15.12; 15.15.
Groundnut, sunflower, saf-
cotton seed and
maize oil products —
Japan. Imanaka Ltd, M.
Hayashi; tel: 0981-6-312-
4571, fax: 0981-6-315-0225.
16.01; 00.80; 17.04.

Canned beef or pork {1-mil-
lion cans), candy, chocolate
bars (20-60 metric tons a
week) — US. For delivery in
Moscow. Syrex; Laurens
Dorsey; tel: 091-315-445-
8008, fax: 091-315-445-9499.

17.04.90,

Sugar confectionery — UK.
Darkorf Ltd; Prince Cole;
tel: 0944-81-519-0503, fax:
0944-81-503-0965, .

S

20.08. 11; 20.07; 04.09;
20.09; 20.02; 20.08;
07.10.

Peanut butter, fruit and
vegetable purees and
pastes, canned peaches and
frozen vegetables — Japan.
Yagi Tsusho Ltd; Bob Tani-
guchi; tel: 0981-6-227-6818,
fax: 0981-6-203-7247,

21.04; 07.10.

Powdered soup and frozen
sweetcorn -~ Japan. Pokka
Corp; M Kakihara; tel: 0981-
§2-932-5381, fax 0981-52-932-
1425.

21.05; 04.02; 16.04;
21.02.

Ice cream and powdered
milk; canned mackerei; en-
zyme of egp white — Japan.
Imanaka Ltd; M Hayashi;
tel: 0981-6-312-4571, fax:
0981-6-315-0225.

22.0.

Wine — US. Lower Falls
Wine Co; Chris Minervino;
tel: 091-617-332-3000.

MINERALS, CHEMICALS
AND PLASTIC

25.25.00.00.
Marble — Hong Kong. Dah
Chong Hong Ltd; Wilson Ng;
tel: 09852-5450666, fax:
09852-5459232.

Chapters 28-38; Chaptor
27; 90.18.

Chemical components and
petrol products; medical
equipment — UK. Interna-
tional Spare Parts, Terry
(O’Shea; tel: 0944-329-234740,
fax: 0944-703-237679.

28.36.

44.18; 76.10; "70.05;
32.08; 32.10. 84.28.
Doors, glass, paints, lifts —
UK. KET International;
Khal Eltbach; tel: 0944-81-
898-7725, fax: 0944-81-894-
7715,

48.01.00; 48.23.70.

News printing paper in rolls
and paper pulp — US. Jet-
star Enterprises Develop-
ment Co; Richard Tse Sun
Wong, tel: (91-206-878-1789,
fax: 091-206-878-1859.

CLOTHING AND TEXTILES

b1.12.

Woven fabrics of combed
wool or fine animal hair for
men’s suits and jackets —
Japan, Takaoka & Co, M
Tsuboi, tel: 0981-6-227-1881,
fax: 0981-6-227-1897.

2.0,

African fabrics for clothing
— US. Portrait of Me; Ranie
Raley, tel: 091-909-623-0873,
fax: 091-909-620-0955.

58.03.

Gauze, textiles — UK. IBI
Commercial; John Lustig;
tel: 0944-282-844426, fax:
0944-282-844426.

58.00.

Textiles — US. Glasser Tex-
tile Corp, Al Glasser; tel:
091-212-398 9400, fax: 091-
212-768 8267.

59.00.
Textiles — US. Louis P.

cramento Impex; Gillian
Chichester; tel: 091-916-638-
5353, fax: 091-916-852-0412.
63.03.92.90; £3.06.11;
63.06.12.

Fibre glass insect screening
mesh, cotton tissue for sun
awnings anid synthetic tis-
sue for sun awnings —

Netherlands. J Marini: tel:

0931-70-350 4637, fax: 0931-
70-358 4136.

Chapter 85.

Headgear — UK. Gallant
Ordinance; PA Birtwhistle:
tel: 0944-71-620-2808, fax:
0944-71-620-2799,

Chapter 65.

Headgear — UK. Urban A
Norwood; C J Day; tel; 0944-
082-22126, fax: 0944-582-
22126,

METALS AND METAL
PRODUCTS

72.27, 72.28.

Steel bars — UK. Turner
International; John Milton:
tel: 0944-81-995-0666. fax
0944-81-742-1910,

73.00,

Steel products — US. Tap
Co Inc; Animesh Patnaik:
tel: 091-609-758 0800,

73.01.

Bi-metal sheet piling of iron
or stee] — US. Richards In-
dustries Ine, Gilbert Rich-
ards. tel: 091-513-533-5600,
fax: 091-513-533-2585,

1dX. U404 -0U0-JFild.

85.00.

Solar power egquipment —
US. Cromwell Tucker; tel:
091-502-895 1516, fax: 091.
002-894 9210.

85.17, 865.31.10.90.
Intercoms and alarm sys-
tems — Angola. Prom-
minter; Rodrigues; tel:
092581-1-33189,

85.36.90.10.

Electronic products —
Hong Kong. E-sun electro-
nics; Anna Lam; tel: 09852-
041 1154, fax: 09852-545 0269.
85.36.90.10.

Automotive -- Hong
Kong. Well-most industrial;
Revin Yu;, tel: 09852-861
0207, fax: 09852-529 5230.

MISCELLANEQUS

68.02. )

Granite, stone, slate, bricks

— Japan. Nagoya Mosaic

Tile Co; Y Kato; tel: 0981-52-

235-1525, fax: 0981-52-937-
16.

71.03.10; 71.03.99.
Agate, rough and cut — US.
F & S Kerendian: L Keren-
dian, tel: 091-310-556-1222
fax: 091-310-552-1520.

71.13; 71.16; 71.172;
33.03; 44.20.10.
Jewellery, perfume, wood
carving — US. Bruce Daley
Imports; tel:
8625.

091-215-849-

published.

Johannesburg

FOSTON LIMITED

(Registration number 05/08938/06)

("Foston™)

Suspension of listing

Shareholders are advised that the annual financial statements and interim
reports have notyetbeen completed. Every effortis being made to complete
the audit and publish the results as soon as possible.

The Johannesburg Stock Exchange has advised that as these results have
not been published within the time stipulated in their requirements for a
listing that the company shares will be suspended from the commencement
of business on Monday, 1 February 1983 until such time as the results are

1 February 1993

Sponsoring broker

Frankel Pollak Vinderine Inc.

{Member of The Johannesburg Stock Exchanga)
(Regisiration number 72/08352/21)
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Bl Weekend Argus and the Cape
Chamber of Industries are backing a
new.drive to boost exports with the
1998 .competition to find the Western
Cape Exporter of the Year.

TOFIMk' HOOD!_Eusiness Editor

EXPORTS earn billions of rands for
Western Cape farmers and compa-
nies. Without this business many
firms would not have survived the re-
cession, says Mr Colin Boyes, deputy
director of the Cape Chamber of In-

dustries.

Deciduous fruit alone brings in about Rl billion
in foreign exchange while wine earned about
R500 million last year.

The clothing industry has pushed its exports to
about R600 million a year and saved the jobs of
thousands of workers who would have been re-
trenched as order books shrank.

The clothing and textile industries stand to bene-
fit from a new duty rebate scheme which starts on
April 1.

Under the scheme a duty rebate equal to 30 per-
cent of exports will be given on imports of cloth-
ing, of 15 percent on imports of fabric and 10 per-
cent on imports of yarn.

It replaces a complex structural adjustment
programme involving duty-free permits.

A new drive to boost exports is being spearhead-
ed by the Chamber and Weekend Argus with the
1993 competition to find the Western Cape Export-
er of the Year.

The competition aims at encouraging exporters
by honouring those whose performances have been
outstanding.

The competition will be featured every week in
Weekend Argus.

Closing date for entries is March 26 and the five
finalists will be announced on April 16.

Weekend Argus will publish articles on the final-
ists, in successive issues,

" Thie hamé. of the winner will be’ announced at a
dinner to bé held at the Mount Nelson Hotel on
Wednesday, June 2.

. CCI deputy director Mr Colin Boyes emphasised

the importance of the award as a distinct export

culture rapidly gathered momentum in the West-
ern Cape.

“It seems that companies with export profiles
are holding up better in this downturn than those
solely dependent on local markets.”

He said this year’s awards would includé a Spe-
cial Export Achievement Award for companies
with a turnover of less than R10 million.

Special industry-based awards have also been
included.

The criteria for judging exporters will be based
mainly on:

B RESULTS ACHIEVED: History of export
achievements, value of export sales, improvement
ir_: export sales and orders gained against competi-

ion.

B SUSTAINABILITY: Basis for future business,

long-term contracts or one-offs, continuation of
marketing efforts.

B INNOVATION: Breaking through in particu-
larly difficult markets, development of new mar-
ketir:g techniques, product research and develop-
ment.

@ DOWNSTREAM IMPACT: Job creation, over-

?11 effect of the company and impact on the indus-
I'y.

The competition is open to all manufacturers in
the Western Ca'};e who export preducts of South
African origin: Judging will be based on the' best

export performance in relation to company size.

To obtain an entry form, fill in the coupon on
Page 3.

e e |
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Organic

FOODSTUFF and organic preducts domi- _|
nate today’s list of export inguiries.
Offers of business represent either an
export opportunity or an attempt to test
the prices of SA suppliers. The Depart-
ment of Trade and Industry suggests po-
tential exporters contact the inquirer
directly, aithough they are willing to assist

and provide advice.

Apart from the usual foodstuff inquiries
about frozen fish from former leading sea-
faring pations like Portugal and Spain,
there are a number of offers for products
such as wines and fruit juices,

Demand for unfortified wine in Ger-
many seems strong, as there have been at
least five inguiries about this type of prod-

uct in recent weeks.

Another German firm wants thousands
of tons of oranges, lemons and mandarins

FOODSTUFFS

03.01

Frozen fish — Spain. Real,
SA, Barcelona, José Real
Tel: 0934-3-418 5804, fax: 0934-
3-219 23 77.

03.01

Frozen fish and seafood —
Spam. Pasapesca; Barcelona;
Rafael Herrero; tel. (834-3-
478 28 48, fax; 0934-3478 36 73.

03.03.78.
Frozen Hake — Portugal
Joao Luis Inglés Guinhenhas;

Lishon: D Gina; tel: 08351-34-
366492, fax: (9351-34-366492.

03.04.20, 06.03.10,
18.02.50, 16.02.90, 20.07,
20.08, 94.02, 94.03.10,
84.03.80.

Frozen fish, cut f{lowers,
tinned meat and fruit, furni-
ture — Hungary. Conti
Trade; Budapest; Zoltan Sagx;
tel: 0936-1-133-8728, fax: 0936
1-133-6057.

03.07.29.10 .
Frozen abalone — Hong
Kong. Regal Motion Indus-
tries; Kowloon; Shirley Wong;
tel: (09852-7220181, fax: 05852
7221797,

08.01.30, 08.01.20

Buibs —- UK. Alpines Anglia
and herbs; Huntingdon; P
Owen: tel: 0944-487-84C 103,
fax: 0944-487-840 (096.

06.02.90

Long stemmed roses — Ger-
many. Dominik GmbH; Hos-
tel: Axn! Dominik; tel: 0949-

Businass nmb Raporter

opportunity

{naartjies), presumably to he pulped and
sold as fresh fruit juice.
The list also contains several gueries for
leather products and animal hides.
There is one potentially very lucrative
in the manufacturing cate-

gory: an Israeli businessman wanis quotes

for the supply of 4,5-million R6, 750 000
Rl4, and 1,75-million R2) dry zine carbon
hatteries a year.

A query from Mozambigue for electrical
cable may also represent a rewarding op-
portunity, since much infrastruetural
work sponsored by international agencies
is in progress there.

, O This feature appears weekly on Moxn-

03.08.10,
08.06.10
Apples, papayas and grapes
— Portugal. Central Horto-
fruticula; Muge; Nuno Gordo;
tel. 69351-43-589198, fax:
09351-43-588718.

13.02, 33.01

Vegetable extracts and es-
sential oils — Belgium. Dis-
cos BVBA; Schoten; L Evens;
tel: 0932-3-658 9167, fax: 0932-
3-658 9167.

13.04

Loofahs (massage sponge) —
Belgium. Jacaré Trading NV,
Antwerp; Luc Pysson; tel:
0932-3-542 1030, fax: (932-3-
542 4863.

16.04.15.80; 20.082.09
Canned fish, fruit — Greece.
Intertrag — John Kontis and
Co: Athens; Nikolaos Kontis;
tel; 0930-1-961 5842, fax: (930-
1-963 0204,

17.04.80.75
Totfee — UK. Colubrid Inter-
national; London; David

Carr, tel: 0944-71-608 4612,
fax: 0944-71-609 4612.

20.08.20; 20.09.80.10;
09.01

Canned pineapples, fruit
juices, instant coffee —
Greece. Eurostar Intertrade
Co; Vrilisia; B E Kyritisis; tel:
0930-1-685 2975, fax: 0930-1-
684 0416.

20.09, 21.06.

Fruit jmces — Belgium. Tex-
obel;; Brussels; Liefferinckx;
tesl: (1332-2-646 5280 fax: 0932-

- 08.07.20,

days. To advertise, call Janet Jadrijevich
on {011) 497-2543,

vos Ltd: Sao Paunlo; Claudia
Missner; tel: 0955-473-22-8B236,
fax: 0955-473-22-757%.

39.17
PVC plastic pipes — Turkey.
Tamtut Kimya Sanayi VE Ti-

caret; Mersiy; I Goguska-
baran; tel: 0990-7581-5757,
fax: 0990-7581-5761.

40.14.90.00.
Pharmaceutical products —
Hong Kong. Reality Med Sup-
plies Co; Wai Dan Fung; fax:
09852-8984630.

Chaptar 41.

Leather goods — UK. Bren-
ton Handbags; Bury, 5 Hig-
gins; tel: 0944-61-764 8520, fax:
0944-61-763 1502.

Chapter 41.

Leather goods — UK. Rawl-
ings internationmal; South-
ampton; M J Rawlings; tel:
(944-489-799124, fax: 0944-
4389-799124.

41.03. -
Sheepskins, Karakul —
Spain. Acabados del Valles;
Barcelone: José Miserachs;
tel: 0934-3-871 46 77, fax: 0934-
3-871 52 72.

41.08.00.

Chamois leather — Ger-
many. Fritz Berger GmbH;
Esserr Ulrich Leist; tel: 0949-
201-294000, fax: (949-201-
294023,

43.02.13.
Lamb skins — Canada. Soko-
loff Fur; Thornhill; Sidney So-

kolof: tel. 071-416- 881 1337,

EXPORT OPPORTUNITIES

products in d

10 12195,

GG/
Baron de Emzmnnmﬂ.\ﬁﬁ. Voisine: tel: 091-416-472

tel: 0932-2-657 1701, fax: 0932-
2-657 9008.

73.18.

Screws, nuts, bolts and fas-
teners — Italy. Viterie Ven-
ete; Padova; Giorgio Cortiva;
tel: 0939-49-774 155, fax: 0939-
49-807 0873.

73.40, 73.15.

Wire mesh, flat and corrugat-
ed steel for construction —
Spain. Traunsportes y Comer-
cios Int; Madrid; Amparo
Bonelo; tel: 0934-1-559 8955,
fax: 0934-1.547 6012,

MANUFACTURING

82.00.

Horticultural tools — US.
Waltham Gardens; Golds-
boro; Walt Ham; tel 091-919-
734 7622.

82.07.

Three cone rotary bits —
Turkey. Erkom Kompressor
ve Makina; Istanbul; M Attila
Uslu; tel: 0990-4-342 1755, fax:
0950-4-341 0033.

84.22.30, 84.22.40,
84.43.30, 84.77.00.

Food packaging machinery,
flexographic printing mach-
inery, machinery for working
plastics - Chile. Commer-
cial Andexport, Santiago;
Vite Napoli; tel: 0956-2-222
8143, fax: 0956-2-634 7133.

84.81.10 — 84.81.90.
Valves — Canada. Cross
Technologies; Unionville;

4173.

85.06.11.90.

Millions of R6, R14, R20 zinc
carbon dry batteries—
Israel Turbo Plus; Tel Aviv;
M Baruch; tel: 09972-3-635
3350, fax: 09972-3-695 3170.

§6.42, 85.41.10, 85.41.20.
Electronic integrated cir-
cuits, diodes and transistors
— Brazl Sun Trade Comer-
cial: Sac Paulo; Narciso
Silva; tel and fax: 0955-11-887
5790.

85.44.59.

Electrical cables — Mozam-
bique. Custodio & Irmao; Ma-
puto, J Cunha; tel: 09258-1-
465225, fax: 09258-1-465005.

87.00.

Car accessories; anti-theft
products — US. Fayetteville
NC Serge Zimmer; tel: 091-
§19-488 4101. ]

87.01 — 80.06.

Motor vehicle exhaust sys-
tems — UK. GT Exhausts;
Enniskillen; N Tunney; 0944-
365-322 282, fax: 0944-365-323
301.

87.08; 68.13 __

Brake linings — UK. JW
Supplies Ltd; Wiltshire; W A
Kitto; tel: 0944-225-705 661,
fax: 0944-225-702 839, d

50.04.10.00; 71.13; 71.17
Sunglasses, jewellery — US.
Midwest Gems; Minneapolis;

Jimmy Shaw; tel: 081-612-

871-3370.
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feature supplied by the
Export Centre of the
Department of Trade
and Industry.
Inquiries:
Manufacturers should
contact the foreign com-
pany directly. Where
possible a contact per-
son has been named. If
there are any problems,

How to use:

Export services:

Warning:

MISCELLANEOQUS

98.03.90.

Ostrich feather dusters —
US. Clipper Mill; San Fran-
cisco; Robert Carrigan; tel:
091-415-552-5005, fax; 091-415-
552-6298.

97.00.
Swimrming pool products and

E— L —————— il

[ INFORMATION in this peeees

communicate with the department’s export centre,
tel: (012) 310-9791. Fax: (012) 320-8157.

The items on this page are listed by number according
to the harmonised tariff code system issued by the
Department of Customs and Excise. The code gives
spectfic details of the listed item. I

| For general advice on exports and export incentives,
contact the department or its regional representa-
{fives in Durban, Port Elizabeth or Cape Town. If is
strongly recommended that manufacturers new to
the world of exports get in touch with the local office.

SA firms should be aware that restrictions on the
export of these products might be applied by the
authorities. While every effort is made to maintain
the accuracy of information in this list, the Depart-
ment of Trade and Industry assumes no responsibility
for any incorrect data. Nor will the department and
its officers assume responsibility for any transactions
undertaken with the firms or individuals listed.

tanning beds — US. M&D
Pool Distributors; Clevelanc
Doug Mathews; tel: 091-615
476-4523, fax: om_.ﬂm-ﬁm
4962, A

99.00. yl
African arts and crafts — UE
Bill Keith Enterprises; Bea
con NY: Wiliem Keith; te.
091-914-838-2066.

%

B Dashing office furniture he

all loose wiring from compute

.
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legs. Which_then close _._Ew _
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It makes sense, as does the o
to create various combination
FS chair, ergonomically desic

constant support. In fact, if an
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06.01.10, 06.01.20

Bulbs — UK. Alpines Angtlia
and herbs; Huntingdon;, P
Owen; tel: 0944-487-840 103,
fax: 0944-487-840 096,

06.02.40

Long stemmed roses — Ger-
many. Dominik GmbH; Hos-
tel; Axel Dominik; tel: 0929-
5459-7081, fax: 0949-5459-4168,

06.03.10

Cut flowers — Japan. Cactus
Corporation; Tokyo; Ki-
shivama; tel: 0981-543-51-
3280, fax: 0981-543-51-3285.
07.01.10

Potato seed — Mozambique.
Sementes de Mocambique;
Maputo; Britt Grangvist; tel:
19258-1-460207, tel: 09258-1-
460146.

07.09.20,
08.10.10.
Asparagus, courgetites and

07.09.90,

strawberries — UK. Griffin_

& Brand; Ashford; Robin
Turner: tel: 0944-233-645 941,
fax: 0944-233-639 340.

07.10.80.80

Frozen broccoli — Austria.
Rudolf Turman; Vienna;, M
Pravits, tel: 0943-1-713 8077,
fax: 0943-1-713 8081.

08.056.10, 08.05.20,
08B.056.30.
Thousands of tons of second-

or third-grade oranges, man-
darins and lemons — Ger-
many. Reitman Verlag &
Agentur; Munich; Lev Roit-
mar; tel: 6949-89-349 858, fax:
0949-89-3492 827.

Canned pineappies, frait
juices, instant coffee —
Greece. Eurosiar Intertrade
Co; Vrilisia; B E Kyritisis; tel:
0930-1-685 2975, fax: 0930-1-
684 0416.

20.09, 21.086.

Fruit juices — Belgium. Tex-
obelg; Brussels; Liefferinckx;
tel: 0932-2-646 5280, fax: 0932-
2-646 5326.

20.09,

Apple juice concentrate —
Germany. Mainfrucht, Mu-
nich; H Freisch; tel: 0949-
9721-54080, fax: 0949-9721-840
921.

22.04

Wine — UK. Wines of Westh-
orpe; Marchington; Alan
Ponting; Tel: 0944-283-820
285, Fax: 0944-283-820 631.

22.04.21; 22.08
Wines, spirits — Channel
Isles. A C Gallie Ltd; Jersey;

B K Barette, tel: 0044-534-345 .. .

9617, fax; 0944-534-670 30.

22.04.21.10

Unfortified wine — Ger-
many. Rabel & Hug Interna-
tional: Rabel;, tel: 0949-781-
71574.

ORGANICS, MINERALS
AND CHEMICALS

31.01

Guano naturai fertiliser —
Israel. Agriman;, Tel Aviv;
Ruth Fishman tel: 09972-3-
961 1986, fax: 09972-3-961 6415.

39.03 |
Polystyrene granules — Bra-
zil. Teuto Italiana de Adesi-
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41.08.00,.
Chamois leather -— Ger-
many. Fritz Berger GmbH;
Essen: Ulrich Leist; tel: 0949-
201-294000, fax: 0948-201-
294023.

43.02.13.

Lamb skins — Canada. Soko-
lofi Fur; Thornhill; Sidney So-
koloff: tel: 091-416- 881 1337,
fax: 091-416-8815369.

WOOD AND PAPER

Chapter 44,

Meranti, other quality wood
— Belgium. Vlieghe BVBA;
Kurtrljk, Mr Vlieghe, tel:
0932-56-204 640, fax: 0932-26-
202 538.

44.03.10.30, 44.03.20.50.
Pine logs — Turkey. Mar-
mara Otomotiv Ticaret Ve
Sanayi; Istanbul; Erol Aksun;
tel: 0990-1-2665440, fax: 0990-
1-2671683.

44.02.10.91,

Pine logs — Italy. Sotimco
SA: Rome; J F Lucas; tel:
0939-6-855 7109, fax: 0839-6-
884 5878.

48.02.52.

Photocopy paper — Turkey.
Fertunc Turizm Endustri Ve
Ticaret Ltd;, Istanbul, Ferit
Ogulmus; tel: $990-1-252 2263,
fax: 0990-1-2499236.

TEXTILES AND
CLOTHING

$7.02.20; 567.02.95.10;
57.01.10.

Floor coverings, mats, car-
pets — Chile. Disenos Luz
Mendez y cia; Santiago; Hor-
acio Arredondo; tel: 0956-2-
206 6684, fax: 0956-2-621 5619.

Chapters 55, 61, 62.

Fabrics, apparel — Scotland.
Y S International;, Lanark-
shire; A R Sheik; tel: 0944-698-
£33 493, fax: 0944-698-834 806.

62.02.04.06; 62.03.42.31;
96.17.00.11; 97.05;
73.21.11.

Women’s clothing, jeans,
cooler bags, African art, bar-
becues — The Netherlands.
Global Impex; Hoogvliet, P
Nandoe; tel: 0931-1880-1-8181,
fax: 0931-1880-1-8141.

62.09.10/90; 64.05.90.90;

87.15.00.10.

Baby clothes, shoes, car-
riages — Namibia. The Baby
Boutique; Windhoek; Magda-
lize Reinhardt;, tel: 061-
222069; fax: 061-222069.

62.15.10.00, 62.09.10.00,
61.15.11.00.

Ties, socks and pantihose —
Greece. Mihadasis and Co;
Thessaloniki;, C Mihadasis;
tel: 0930-31-428 452, fax: 0930-
31-418 928.

METALS

72.04.29.
Scrap railway track — Swit-
zerland. Thomas Landtwing,
Zurich; Thomas Landtwing,
tel; 0941-1-821 7255, fax: 0941-
1-821 7355.

72.13.10.
Iron and steel deformed bars
— Belgium. Verdoot Agen-
cies; QOverijse; G Verdoot, tel:
0932-2-687 2899, fax 0032-2-
687 4248.

73.00, 84.00, 84.14, 84.29,
36.00, 58.11.

Anchor bolts and frames, ele-
vators, boring equipment,
mine ventilators, loaders for
stone quarries, explosive det-
onators and f{ilter cloth —
Belgium. Sertra, Overisje;
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Robert Mugai;e in the dock

ZIMBABWEAN prestdent Robert Mugabe's cail
for continued sanctions against South Africais out

of touch with reality, the SA Foreign Trade Or-
panisation said yesterday. @

“Zimbabwe is South Afri 1gges

ing |
partner in Africa,” it said. 14&G

Business sources put the value of SoutivAfrica’s

trade exports to Zimbabwe at more than R1 billien

last year, nearly aquarter of South Africa’sexporls

to the rest of Africa. QOW\O\L\O\-’?




Import protéction re
f?od prices
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tion of essential agricultural input
significantly affected production
costs and resulted in inflated food
prices, SA Agricultural Union direc-

. tor Piet Swart said yesterday:.

-

-1

He was commenting on the Board
on Tariffs and Trade (BTT) report

which said agricultural industry

. manufacturers’ protection was a fac-

2

[

tor contributing to high food prices.

Agriculture Minister Kraai van

+ Niekerk said in a related statement

+
4

Lol

this week protection had given rise to
monopolies in the tractor, agrichemi-
cal and fertiliser industries.

Swart said much of the justifica-
tion for protecting what were once

© considered to be strategic industries

i
1

.-nll

=y

had fallen away and boycotts and

'sanctions were crumbling,

He welcomed Van Niekerk’s an-
nouncement that he would have input
cost in the industry investigated.

“If we want to keep food prices

or down it is essential that barriers to

ks

ir

v

ecessary inputs which can be im-
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ported cheaper than the local product.,

be lowered or removed,” Swart said.

At a meeting last month with the
National Maize Producers’ Organisa-
Finance Minister

find out which imported agri ultlgal
inputs were still protec @Lb
A Nampo spokesmal said Atlan

four- and six-cylinder diesel engines
and spares had enjoyed huge protec-
tion for years, inflating tractor and
other agricultural machinery prices.

Nampo had proposed, with ADE’s

‘support, the lifting of protection on

importing six-cylinder engines. The
Industrial Development Corporation
had estimated the engines were 43%
more costly than imported ones.

The spokesman said the protected
agrichemical industry had asked the
BTT for greater protection.

Nampo was also looking at protec-
tion given to the tyre manufacturing
industry, which recently asked the
BOT for greater protection.




Govt approves export ince

lz,z

GOVERNMENT had ap ruved he
implementation of a lln'uted export
incentive scheme for the services
sector during the 1993/94 financial
year, the Trade and Industry Depart-
ment said yesterday.

The scheme, which would be based
essentially on ‘the Export Marketing
Assigtance Scheme for goods, aimed
to support financially suppliers of
services to markets and the utilisa-
tion.of their services overseas.

The department was preparing
guidelines for the scheme, which
would be operated on a selective ba-
sis. It would be introduced on or as
soon, as possible after April 1, a state-
ment said.

SA"Association of Consulting Engi-
neers executive director Hennie
Lemmer said the move represented

an opportunity for SA consulting en-
oo —————— e SN,

o

EDWARD WEST

gineers to compete with overseas en-
gineers who were granted incentives
of up to 50% of the contract price by
their governments.

SA consulting engineers hoped to
receive a 15%-20% incentive on con-
tracts awarded.

This would enable them to spread
marketing costs and facilitate the
award of overseas construction con-
tracts for SA contractors.

Council of SA Banks chief Tony
Norton said financial services were
excluded from export incentives and,
although the incentives were not ex-
pected to affect banks, it was a step
in the right direction.

Sapa reports the department has
supported the setting up of export
processing zones to promote industri-

@Cheme

Dep artment d1rectur -general Stef
Naude said yesterday a final frame-
work for the zones was being negoti-
ated.

After considerable research and
international and private sector in-
put, the department’s draft proposal
put forward that export processing
zones he set up accoerding to the tradi-
tional fenced model, where the entire
production of the zone is exported.

The zones would be based on pri-
vate sector initiative and finance,
with minimum administrative re-
quirements imposed on government.

Government would, however, pro-
vide financial and other incentives to
zone users while. facilitating and
monitoring the zones. Naude said
several regions had shown “enthusi-
asm” for these zones. — Sapa.
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THE government proposes exempting ex-
port processing zones (EPZs) from VAT, cus-
toms duties and export levies, accnrding to a
draft proposal released this week.

EPZ users will be subject to South African
laws and all output must be exported from
the Sounth African customs area fo gualify for
EPZ benefits. No tax bolidays are planned,
as is common in many successful EPZs
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